Case Study

Investigating a Wrongful
Termination Case Under
GDPR Regulations

Tasked with analyzing 7 Terabytes of data without keywords
or culling criteria, the client needed a creative solution to
expedite the identification of document

Challenges

e Could not identify custodian of collected data

e Unable to use traditional culling methods (custodian filters, date
filters, etc.)

e Data collected from UK had to adhere to GDPR regulations

Solution

Brainspace was used in both the UK and US as a magnifying glass to
quickly gain insight into the collected data and to formulate a review
strategy. The complete 7 TBs of data (5 million documents) was ingested
into Brainspace and subsets were created so the client could chip away at
the review population. The team ran de-dupe and conceptual searches to
identify discrete ‘things’ in order to get smaller subsets of data. Starting
broad, the team refined their search term criteria as they worked which
resulted in a greater richness review set. Brainspace’s expanded concept
search list was used to create a defensibility log of search terms and
domains that were determined to be highly relevant to the matter. The log
was then used to negotiate the final search terms. In addition, the team
used the “more like this” feature to further supplement the relevance rich

review set.

93%

Reduction in Review Population

1 Week

Amount of Time Given for Review

650k

Review Cost Savings

Results

The analysis of the 7 Terabytes of
data would not have been
possible in the time provided
without Brainspace. After creating
searches and defensibility logs,
the client culled the population
down to 150,000 documents. The
client took advantage of
Brainspace’s powerful transparent
concept search to ultimately
identify 10 suspicious documents.
Brainspace accelerated the
document review process
allowing the client to meet their
tight deadline while dramatically

reducing review costs.

“Brainspace’s Concept Search enabled us to quickly surface 10 suspicious

documents that were not previously known to exist.”

- Client
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